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Drive around any major Canadian city and
you are likely to see lots of new condominium
buildings under construction.

In 2006, when the last Census was held, the
number of owner-occupied condos in
Canada was more than five times greater
than it was in 1981, and anyone who has
been to a Canadian city recently can see that
number is still increasing. Canada Mortgage
and Housing Corp. (CMHC) says condos
now account for a quarter of all new
residential construction.

As of 2006, almost a third of all homeowners
in Vancouver were condo dwellers. In B.C.,
where condominiums are known as strata
title, market share is about 20 percent in
Abbotsford, Kelowna and Victoria. Toronto,
Calgary and Edmonton are not far behind
and now condos ar e sprouting up in smaller
urban centres across the country.

On the resale market, condos represent one
in every three houses sold in the Greater
Toronto Area, one in four sold in Ottawa and
Hamilton-Burlington; and almost one in five
in London, Kitchener-Waterloo and
Collingwood, Ont.

First-time buyers have fuelled Canada's
housing market for most of the last decade
and brought it out of the brief recession in
2008. While they are still very important for
the health of the real estate market, changing
demographics and a more stable economy
are shifting the market dominance away from
first-timers.

Increasingly, those 45 and over are choosing
condominiums when buying a home. CMHC

says that 57 percent of condo owners wer e
aged 50 or over in 2006. In the Toronto area
in 2009, 23 percent of buyers in the 45-54
age group chose a condo; 28 per cent aged
55-64 went that route; and 40 percent of
buyers aged 65 and over moved into a
condominium. On average, 75 percent of
units catering to "empty nesters" are
presold.

The bottom line for condo developers is that
empty nesters will pick up the slack for the
fewer number of first-time buyers.

Luxury condos — priced at more than $1
million in Toronto — are up by 49 percent
year-over-year. Condos priced at more than
$750,000 in Ottawa have seen sales
increase by about 72 percent compared to
last year.
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On balance,
a steady year for
Ottawa r esale
home sales

Members of the Ottawa Real
Estate Board (OREB) sold 620
residential properties in
December 2010 compared with
687 in December 2009, a
decrease of 9.8 percent. there
were 942 sales in November
2010.

“2010 was an interestingyear
because of the introductionof
HST This, and changes to
mortgage regulationsaffected
spring and summer home
sales, pushing many buyers
and sellers into the market
earlierin the year”said OREB's
President. “However we see
fromthesenumbershowstable
Ottawa’s housing market
remained, partly due to our
diversified employment base
that continues to weather
unstable economic conditions
withrelativeease”,sheadded.

The average sale price of
residentiaproperties,including
condominiums, sold in
Decemberin the Ottawa area
was $324,556, an increase of
5.6 percent over December
2009. The average sale price
for a condominium-class
property was $254,776, an
increase of 3.5 percent over
December2009. The average
sale price of a residential-class
property was $355,860, an
increase of 7.8 percent over
December2009.

Call today for real estate
advice and information!
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Resale housing market
on solid ground

National resale housing activity continues its return to
normal levels, having risen in November 2010 for the fourth
consecutive month, according to statistics released today
by The Canadian Real Estate Association (CREA).

Seasonally adjusted national home sales activity via the
Multiple Listing Service® (MLS®) Systems of Canadian
real estate Boards climbed 4.8 percent in November 2010.
Although this is well short of record level activity for the
month of November posted a year ago, seasonally
adjusted sales now stand 19.5 percent above levels
recorded in July 2010, when it reached this year's low point.

“Sales activity rose in many local markets but eased in
others,” said Georges Pahud, CREA President. “Home
buyers and sellers need to recognize that local and national
market trends may differ, and for that reason, they would do
well to consult their local REALTOR® in order to
understand how the housing market is shaping up in their
market.”

Seasonally adjusted activity was up from October levels in
two-thir ds of all local markets, including eight of Canada's
ten most active markets. Month-over-month increases
were reported in Calgary (+2.6 percent), Edmonton (+6.9
percent), Fraser Valley (+10.5 percent), London & St.
Thomas (+6.5 percent), Montreal (+8.2 percent), Ottawa
(+4.2 percent), Toronto (+6.0 percent), and Greater
Vancouver (+11.3 percent). These markets accounted for
more than half of national activity in November.

Actual (not seasonally adjusted) national sales activity in
November 2010 was 9.3 percent below levelsin November
2009.

The persistence of large year-over-year declines from last
year's record levels has been masking the steady
improvement in national sales activity since July 2010. A
comparison of November sales activity to sales for the
same month in previous years suggests that activity is
currently running at more normal levels (Exhibit 1).

The number of new residential listings on Canadian MLS®
Systems edged down 0.7 percent on a seasonally adjusted
basis in November. New listings remain 14.6 percent below
the peak reached in April 2010.

The national housing market has been firming up since July
2010 due to improving sales activity and a muted rise in
new listings, but overall remains balanced. About 60
percent of local markets in Canada were in balanced
market territory in November. Of the remaining 40 percent,
three-quarters of these markets have a salesto new listings
ratio consistent with abeing classified as a sellers' market.

“An increase in new listings is likely to return many sellers
markets to balanced territory over the coming months,”
said Gregory Klump, CREA's Chief Economist. “With sales

activity having returned to better health and a firm floor
under prices, sellers who previously shied away from
putting their home on the market ar e expected to list their
home in response to improved housing demand in recent
months.”

The number of months of inventory represents the number
of months it would take to sell current inventories at the
current rate of sales activity, and is another measure of the
balance between housing supply and demand. The
seasonally adjusted number of months of inventory stood
at 5.8 months at the end of November on a national basis.
This is down from 6.1 months in October. The number of
months of inventory now stands 1.4 months below the level
reached in July 2010, when it stood at this year's highest
level.

The national average price for homes sold in November
2010 was $344,268, up two percent from November 2009.
Nearly two-thirds of local markets recorded a year-over-
year increase in average price. In recent months, the
national average price has been influenced by rising prices
but fewer sales in some of Canada's priciest markets
compared to one year ago.

“Following the chilling lows at the onset of the recent
recession and the dizzying heights during the subsequent
recovery, the national housing market appears to be
returning to some semblance of normalcy,” said Klump.
“Changes to mortgage regulations earlier this year were
prudent and sufficient, striking the right balance between
preventing speculative housing market activity and
keeping homeownership affordability within reach for
creditworthy home buyers. That's a good thing, since
housing activity helped support Canadian economic
growth this year. Rising interest rates and weaker expected
job growth are likely to contribute to softer prospects for
housing market activity and average price growth next year,
reflecting weakening economic growth prospects.”
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